
CASE STUDY 
INDUSTRIAL BUILDING SALE 



ANAHEIM   |   CARLSBAD   |   INLAND EMPIRE   |   IRVINE   |   LOS ANGELES   |   SAN DIEGO
Licensed as a Real Estate Salespersons by the CA Bur of Real Estate. The information contained herein has been obtained from sources we deem reliable. 

While we have no reason to doubt its accuracy, we do not guarantee it. ©2017 Voit Real Estate Services, Inc. All Rights Reserved. License #01991785

Helped Building Owners Fulfill Retirement Objectives by 
Facilitating Industrial Building Sale

Challenge: 

A Huntington Beach-based couple owned an industrial building in La Habra that was 
once occupied by a tenant. The tenant vacated in the summer of 2016 and the couple 
sought to sell the building before the end of 2016 to fulfill their retirement objectives. 
Despite having very desirable features (dock high loading, ground level loading, and a 
fenced yard), the building was situated in an area that had substandard freeway access, 
which narrowed the pool of buyers who would be interested in a building this size.

Solution: 

The owners interviewed three real estate brokerage firms, including Voit Real Estate 
Services (Loren Cargile, Mitch Zehner and Seth Davenport), to facilitate the transaction.  
Voit Real Estate was ultimately selected and, once hired, immediately launched a multi-
pronged marketing campaign that exposed the building to local and nonlocal business/
building owners and other real estate professionals. Voit’s marketing efforts resulted 
in multiple offers for the property. Through their rigorous screening process, the Voit 
team ultimately recommended the eventual buyer to the building owners.

Results: 

The Voit team was able to fulfill the building owners’ goal of a year-end sale and 
achieved a purchase price in line with the expectations provided by Voit.

For More Information, Contact:

“Loren Cargile/Mitch Zehner/Seth Davenport of Voit Real 

Estate provided excellence service in selling our building. 

They demonstrated a strong understanding of market values, 

communicated consistently throughout the sales process 

and delivered the results we wanted. I would recommend the 

Cargile/Zehner/Davenport team for any building owner looking 

to sell or lease their building.”

– Arne Johansson, The Johansson Family Trust

510 JAMIE AVENUE, LA HABRA — 11,400 SF

TRANSACTION TYPE:

Vacant Industrial Building Sale 

CLIENT:

The Johansson Family Trust

LOCATION:

La Habra, CA

TOTAL CONSIDERATION:

$2,110,000 ($185.09 PSF)
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